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Agenda - Quick Wins

Using Your SAP Support Investment to

Discover the value with Process Discovery for SAP S/4HANA Transformation
www.s4hana.com or www.sap.com/process-discovery

Start your Readiness Check for SAP S/4HANA
https://help.sap.com/viewer/product/SAP READINESS CHECK/200/en-US

Join the S/4HANA SAP Enterprise Support Value Maps
http://support.sap.com/valuemaps
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https://help.sap.com/viewer/product/SAP_READINESS_CHECK/200/en-US
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Discover the value with Process Discovery for SAP S/4HANA Transformation

Executive summary

Starting point to build a case
for SAP S/4AHANA

- Process
Easy to share including

direct links to Process Discovery solution D i s cove ry

For SAP S/4AHANA
Transformation

Audience:
Business executives

Interactive PDF document
(Evolution of SAP Business Scenario Recommendations)
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Process Disco

Audience:
Process Experts

Deep-dive into process performance
and efficiency

Identification of areas for improvement
and automation potential

Tool-based support to identify
standardization opportunities

Process Discovery free of charge for customers on SAP Maintenance



. RISE |Business

WITH Transformation
SAP | as aService

o) Process Discovery Summary
=% for SAP S/4HANA Transformation

Evolution of SAP Business Scenario Recommendations on Spotlight

Customer Name: Sample Inc.

Customer Number: 12345 System ID: PRD
Date of analysis: 16 Jul, 2021 Current Release: SAP ERP - EHP6
Country/Region: Germany Database: Oracle

Consumer Products Industry
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Process Discovery for SAP S/4HANA Transformation

3

Request Process Overview

1 Extract data

SAP will share
results

Confirm your
request

Initiate your
request

4

@ @ @ 4
* Implement SAP Notes
2745851 and 2758146 in
productive SAP ERP system
* Run data extraction report
and download ZIP file

2
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https://launchpad.support.sap.com/%23/notes/2745851
https://launchpad.support.sap.com/%23/notes/2758146
http://www.s4hana.com/
https://d.dam.sap.com/a/AREDtXr

Agenda - Quick Wins

Using Your SAP Support Investment to

Start your Readiness Check for SAP S/4HANA
https://help.sap.com/viewer/product/SAP READINESS CHECK/200/en-US
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SAP Readiness Check 2.0 for SAP S/4AHANA

SAP Readiness Check w

Regddiness Check for SAP S/4HANA
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B =~ SAP Help Portal: SAP Readiness Check and SAP note 2290622
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https://help.sap.com/viewer/product/SAP_READINESS_CHECK/200/en-US
https://launchpad.support.sap.com/#/notes/2290622

Agenda - Quick Wins

Using Your SAP Support Investment to

Join the S/4HANA SAP Enterprise Support Value Maps
http://support.sap.com/valuemaps
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Register to SAP Enterprise Support value maps.

Collaboration
[ http://support.sap.com/valuemaps |

SAP Enterprise Support Value Maps
— "
tP

o

Social Collaboration
to connect directly with
SAP experts and peers

Prescriptive Approach
to reach your objective

Powered by
SAP Enterprise Support
. Academy

Empowerment
to build the knowledge
and skills you need

Expert Access
to obtain guidance from
SAP support experts

1 1 | \ 1 1 1
>> Slqn Up i S/4HANAE S/AHANA i Success i Customer | ' ! Business | V% i Application | Business i i Jam
. SAHANA + == --"—1 Cloud ="~ "~ ' Experience | Analytics} Ariba ' Technology; Yolume 1 |jfecycle | Process 'Security! sborati
to available Value MapS } Cloud imi Factors i solutions i : i Platform iMQMEManaqementiImprovementi , Collaboration

B
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http://support.sap.com/valuemaps
https://support.sap.com/en/offerings-programs/enterprise-support/enterprise-support-academy/value-maps.html
https://jam2.sapjam.com/groups/pCZpSyGob8mfdh0FRJefQz/overview_page/okrEQUgFNE5Og4JYcT6OD9
https://jam2.sapjam.com/groups/tCGHaTkhszPXn7WQzq7c9C/overview_page/lKETLe1wOtByR7Ep1WYhTu
https://jam2.sapjam.com/groups/NhMAHycuhQBIpcbhizlvs3/overview_page/J0clGOS6Mky85sCxJBpZU8
https://jam2.sapjam.com/groups/Ur6N12nZRLG2CsGcEIAowb/overview_page/CG42v5Z5E3BGOYrFrAUIxd
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https://jam2.sapjam.com/groups/bV0MUAjcUmkwpkNqLTVrE6/overview_page/VbsAK3GkymXADrIlrVABdw
https://jam2.sapjam.com/groups/Hllgl5CzMlnacPf0JKqFM4/overview_page/DDabXApAiMnUJe1Q5AuVDE
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https://jam2.sapjam.com/groups/XS3V45Ayvo8jyLId47qwHk/overview_page/Ln7srbjMyYGZPAlgt1VbSs
https://jam2.sapjam.com/groups/c8XjVzivjxq5EoYkXdBXHe/overview_page/QZXOySstpyZ60SAQPuyQ3Y
https://jam2.sapjam.com/groups/IXtTDS0JhPtKxvOxewonS6/overview_page/qyzTK8LpgcvRprjF5oH5KL
https://jam2.sapjam.com/groups/xL6UTfn113sfb1GcwmtILo/overview_page/V2gDh5CKDwsVUOzIf2Aouy

SAP Enterprise Support Value Maps

The SAP S/4HANA Cloud value map helps you to ensure your success in adopting and
running SAP S/4HANA in the cloud. This value map includes SAP S/4HANA Cloud,
extended edition (EX) and SAP S/4HANA Cloud, essentials edition (ES).

@ '

Discover the value

Access Learning Journey (ES) >>

[NV

Prepare

(2

Plan, prepare, and start
the implementation

Access Learning Journey (ES) >>

Access Learning Journey (EX) >>

3

Access Learning Journey (EX) >>

FEEE

Explore

Define all the details

Access Learning Journey (ES) >>

Access Learning Journey (EX) >>

Run

Optimize the operability

Access Learning Journey (ES) >>

Deploy

(

Prepare to go live

Access Learning Journey (ES) >>

Access Learning Journey (EX) >>
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Access Learning Journey (EX) >>

Realize

Implement technical and
functional changes

Access Learning Journey (ES) >>

Access Learning Journey (EX) >>
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SAP Enterprise Support Value Map for SAP S/4HANA Cloud

Choose the best SAP S/4HANA Cloud solution for your business

model SAP S/4HANA Cloud

Prescriptive Social
Approach Collaboration

Take the right next steps when planning an implementation

project

Configure your SAP S/4HANA Cloud solution in the most

effective way

Plan, pmpareadlart Define all the details
the implementatiol

Access ES)>>
Access = | Access EX)>> " a g (
ol 1
Deploy
en
N

Extend your SAP S/4HANA Cloud solution to cover your

business processes

Optimize the operability Prepare to go live

Keep updated with the quarterly innovation cycle

© 2020 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC 18



SAP Enterprise Support Value Map for SAP S/4HANA Cloud

will guide you through a set of expertly chosen SAP Enterprise Support offerings, assets, and tools in a sequential and interactive
E format to empower you to achieve the defined outcome.

Learning Programs for SAP S/4HANA Cloud, Essentials Edition

Access Learning Programs >>

Learning Programs for SAP S/4HANA Cloud, Extended Edition

Access Learning Programs >>

© 2020 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC

« Back

Ensure Security for SI4HANA Cloud

Need Support? SAP_ES_Academy@sap.com
Overview Agenda

—10.00%
Explore, discover and learn what you need to successfully complete to ensure your SAP
S/4HANA Cloud Security.

The learning goals for this program are:
Learn about different SAP HANA scenarios as well as security functions — including
access control, data encryption, and data center integration. Gain an understanding of
security in the software lifecycle, from secure development to security patches

) 4 Join the SAP Value Maps Learning Room
) 4 Secure Cloud
> SAP S/4HANA Cloud Security
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Brought to you by S/4HANA Regional Implementatlon Group-

Boost your knowledge and confidence by —
executing an end-to-end system conversmn
from SAP ERP to SAP S/4AHANA.

S/4HANARIG Experts explain step-by-step how to convert a
system to SAP S/4HANAin ten virtual classroom sessions
distributed over a one-month period.

Every customer enrolled in this program performs the system
conversion activities in a dedicated SAP ERP system provided by
SAP.

RIG experts will provide activity documents for each step and will
be available to answer questions and assist you through the entire
duration of the bootcamp.

If you, as an SAP ERP customer, are planning to move to
S/AHANA, this is a great opportunity to get hands-on experience
and come out with confidence and a good understanding of what it
takes to convert your system. We expect you to participate as a
team (covering technical basis, ABAP development, financial and JR—
logistics functional expertise) and complete all the steps

BLOG: https://blogs.sap.com/2021/09/07/10-steps-to-s-4hana-for-
sap-customers/

© 2021 SAP SE or an SAP affiliate company. All rights reserved. | CUSTOMER



https://blogs.sap.com/2021/09/07/10-steps-to-s-4hana-for-sap-customers/
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Questions?

Contact information:

Femke Swansky

Director — Customer Engagements Canad
SAP Customer Evolution Program

M: (778)-918-2859
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mailto:Femke.swansky@sap.com

Thank you.

Stay connected. Share your SAP experiences anytime, anywhere.
Join the ASUG conversation on social media: @ASUG365 #ASUG
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SAP Enterprise Support — The foundation for continuous customer success

D = all A=

Mission-critical

Innovation and
value realization

Collaboration Empowerment support

\J \J

Expert Enablement New features and Digital customer
guidance for digital transformation business outcomes support experience
- SAP Enterprise Support - SAP Enterprise Support - Releases, updates, patches - Service level agreements
Value Maps Academy . Intelligent tools - Next-Generation Support
. SAP_ Enterprise Support - SAP Support Portal . SAP Enterprise Support concept
Advisory Advisory Council . SAP ONE Support
- Remote services Launchpad

v

SAP Solution Manager 7.2

Solution
Manager

)
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