


Mygo'is an SAP
Gold Partner

Headquartered
inNaperville, IL



Mygo Consulting

Proven Success

Innovation

Global Support

100% SAP-focused &
Innovation-driven
technical expertise that
intelligently leverages
standard processes to
minimize overall TCO

Global SAP gold partner
with offices in US, Mexico
and India to provide
support and services

10 years of consistently
helping clients and
partners achieve
successful SAP programs
that deliver value and
quickly realize ROI

and Logistics industry
expertise to help clients
and partners streamline

for Industry 4.0

Warehouse Expertise

Deep Supply Chain roots

process gaps and prepare

Growth

Inc 5000 Fastest Growing
Companies in North
America indicative of our
commitment to continue
growing and become #1
SAP partner in NA




Global SAP Professional Services Company

Naperville, IL, USA
Hyderabad & Nellore, India

Mexico City, Mexico

* Toronto, Canada

= . Locations in yellow are actively being considered for future
Th | n k SAP T h | n k M yg O and part of our near term roadmap.
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Established < /s® SAP Silver Partner w Near Shore Center /
Chicago-HQ @ — Canada I ¥ I Focused Growth
; . Received SAP Silver
g::;t Zg g]n%fx%a(g:gns Sul?lijl:lbs Partner status via Established near shore Expanding
provider g Partner Edge program competency center in Leadership team
Toronto, Canada and S/4 presence
2014 2018 I 2021
2013 2015 2021 2022
Global Delivery SAP Gold Partner w Near Shore I &I
Center & Center - Mexico R
Hyderabad, India
Global Delivery Centers Efxﬁﬁds’gtié?fdd Established second near -
Operations with SAP recognizing to continued shorg competenqy centerin
Functional, ABAP and gnizing Mexico City, Mexico
Basi success in SAP
asis competency centers ecosystem
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Mission

Best Global SAP Professional Services
Company with historical niche in

Supply Chain Transformation
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Exemplary Customer
Experience

Core Values

@@

Innovation Driven
Delivery
Excellence

000
cCOD

Passion Driven
Employee
Experience



Service
Offerings

),

Powered by our SAP
Talent Pool

)

Enterprise User
Experience

SAP Core
Enablement

Digital Supply
Chain

Product
Development




Center of Excellence



Our COE’s

Overview

Supply Chain Finance S/4 BTP
EWM, TM, IBP, ATTP, S/4 Central Finance, ECC End to End S/4 Development, Analytics,
Accelerators FICO Implementation Integration, RPA

ol
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D
D
Delivery Excellence

Process & Methodology
for Execution

MYGO CONSULTING INC.




Supply Chain

Center of Excellence

B Solution Advisory

B Endto End Implementations

B Future Journey Roadmaps

B On-going support

MYGO CONSULTING INC.

Navin Chaubey

/ Platinum SAP Consultant 20+ yrs. experience

Upendra Solanki

Platinum SAP Consultant 20+ yrs. experience

E a Venkata Yadavalli
Supply Platinum SAP Consultant 20+ yrs. experience
Chain

Historical Strength

Ajay Bhaktharahalli

Principal SAP Consultant 10+ yrs. experience

Accelerators

Vinay Sharma

nxEWM Product Owner. SAP certified accelerator.




Finance

Center of Excellence

B Solution Advisory

B Endto End Implementations

B Future Journey Roadmaps

B On-going support

MYGO CONSULTING INC.

S/4 Central
Finance

Abhinav Jain

Platinum SAP Consultant 20+ yrs. experience

ECC Finance



S/4

Center of Excellence

Perform discovery Create roadmap for S/4
workshops to create S/4 system upgrade

Journey maps

End to End S/4
Implementation Services

Derive mechanics for value
realization in S/4
implementation

Host S/4 instances as needed
by the customers

On-going S/4 Support &
Maintenance

MYGO CONSULTING INC.



BTP

Center of Excellence

&
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MYGCO CONSULTING

USER EXPERIENCE STRATEGY

INTEGRATION STRATEGY
Integration Suite - CPI, PI / PO, MuleSoft, Dell Boomi

LAUNCH PAD STRATEGY

DEV OPS STRATEGY & RICEF DECISION TREE

RPA STRATEGY

Blue Prism, Ul Path, Automation Anywhere

HYPERSCALER, DATA CENTER & SUB ACCOUNT STRATEGY

I'NC.

Open

Open envirc

SAP BUSINESS TECHNOLOGY PLATFORM
AA

v

£\ ¥ 2

DATABASEANDDATA  ANALYTICS APPLICATION INTELLIGENT

MANAGEMENT

= SAP Analyt
= SAPData
* SAP BusinessObjects BI

s Cloud

arehouse Cloud

= SAP Business Planning and
Consolidation

= SAP BW/4HANA

DEVELOPMENT TECHNOLOGIES
AND INTEGRATION

= SAP Integration Suite
= SAP Extension Suite
= SAP Process Orchestration

* SAP Intelligent Robotic
Process Automation

* SAP Conversational Al

= SAP Internet of Things

= SAP Al Business Services
= SAPRuum

Database and Data Management
= Run data anywhere

= Reduce data redundancy

= Connect and understand data

= Govern master data

Explore Database and Data Management
solutions )

Analytics
= Streamline analytics processes

= Embed Bl and predictive planning
 Turninsights into action

= Visualize your decisions

Explore Analytics solutions.

Business Drivers.

* Representative list; not exhaustive nor inclusive of all offerings

Application Development and
Integration

= Low-code/no-code development

® Connect apps. data. and processes

= Expand with an open ecosystem

Explore Application Development and
Integration solutions

Technology Drivers to

Intelligent Technologies

= Access Al data-driven cloud apps
= Embed intelligence into processes
= Drive end-to-end innovation

= Scale your platform

Explore Intelligent Technologies solutions

Decision Matrix

enable Business & IT Drivers

v

A

IT Drivers associated
with Business Drivers

v
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Team Capability

Matrix



Why BTP?




KEEP YOUR CORE CLEAN k)

wece | N I HEN

SAP S/4

HEN s

. Custom Process . SAP Process . Custom Process . SAP Process

MYGCO CONSULTING INC.




BTP ADVISORY

p USER EXPERIENCE STRATEGY

To get your company's name out there, you need

to make sure you promote.

INTEGRATION STRATEGY

N _ A
qu ldentify the various integration needs and design

an Enterprise Integration Strategy.

LAUNCH PAD STRATEGY
L |

Define the interaction approach for internal and

external users via Launchpad. Cloud connector

strategy to connect multiple SAP systems.

MYGCO CONSULTING INC.

@@

DEV OPS STRETEGY & RICEF DECISION TREE

Point of view on DevOps in BTP and recommendation

on RICEF Decision tree.

RPA STRATEGY

Evaluate RPA needs and identify use cases to derive
ROI. Recommend RPA tools and define ROI.

HYPERSCALER, DATA CENTER & SUB ACCOUNT STRATEGY

Share various models for deployment on hyperscalers.
Recommend data center location and sub-account

strategy for BTP enablement.
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BTP WORKSHOP

Audience: Outputs:

- IT Leadership Team
- BTP Lead (If assigned)

BTP Strategy for:

- Integration
- Integration Lead ~ Analytics
- Analytics Lead BTP :
J EXPLORATORY — - User Experience
- Automation Lead WORKSHOP - Automation / RPA
- SAP Technical Lead
- DevOps

- RICEF Guidelines

Pre-Session Inputs: - Hyperscaler Strategy

o Existing Landscape SAP & other Technologies

o Future Landscape (If any)

MYGCO CONSULTING INC.



BTP Exploratory Workshop schedule

DAY 1

MYGCO CONSULTING INC.

EXPLORE

Align on the high-level objectives for the
workshop. Identify the required audience
and finalize the schedule and topics.
Explore areas of interest from the
audience via survey.

DISCOVER

Discovery the Business Drivers, IT Drivers
and Technology Enablers for the
audience. Break out sessions for

- Data Location & Sub-Account Strategy
- User Experience
- Launchpad Strategy

- Cloud Connector



GOAL

- Evaluate value proposition for BTP

- ldentify use cases for BTP which
could produce RO

- Create Journey Maps to enable BTP
adoption

END TIMELINE

MYGCO CONSULTING INC.

DAY 3 & 4

DISCOVER

Break-out Sessions:

Integration Strategy
RPA Strategy
Development Decision Tree

Hyperscaler Strategy

ANALYZE

Convert the ideas from Break-out sessions

in tactical executable strategy frameworks

READ OUT

Present the final readout to the initial

audience and identify next steps



BTP INTEGRATION SUITE

Customer Case Studies

INDUSTRY: RETAIL/TRAVEL/FLEET MANAGEMENT

CUSTOMER: CONFIDENTIAL(MSA)

Situational Background:

The client operates a large retail industry enabling travel. They have a

vast fleet they manage.

They often have to manage relationships with multiple external
partners. The goal was to establish communication with the external
partners with the Success Factors system. And also enable the external
partners and store managers to connect to a custom build solution on
BTP which has data from multiple sources organized on a DB on BTP.
Also, SF had to be connected to their existing ECC on Prem via Cloud

Connector.

The Client leveraged the Integration Suite on BTP to achieve this

scenario

MYGCO CONSULTING INC.

REFERENCE ARCHICTECTURE:

SAP ECC

Cloud
Connector

Success
Factors

Integration
Suite /BTP

Firewall

External
Partners

HIGHLIGHT' s:

4 5 Integration Scenarios live on BTP Integration Suite
EDI Capabilities
Adapters - SFTP /JDBC /oData /AWS S3 / SFS
Custom Web Application with DB on BTP where data was
extracted and stored for easier access to store managers
Quick time to develop

* Small -1week

* Medium -2 week

* Large -4 weeks



BTP INTEGRATION SUITE

Customer Case Studies

INDUSTRY: LIFE SCIENCES/PHARMA

CUSTOMER: JOHNSON &JOHNSON

Situational Background:

J&J wanted to streamline their connectivity between SAP BW on
Premise systems and external dashboarding tools like Tableau, Qlik

Sense .

The goal was to have a governed mechanism to connect with the On-

Premise system with no security risks.
Further they wanted to leverage the existing user roles &
authorizations established in SAP Landscape and not having to build

new roles on the reporting dashboards.

J&J leveraged the Integration Suite on BTP to achieve this scenario

MYGCO CONSULTING INC.

REFERENCE ARCHICTECTURE:

SAP BW 4 Cloud i Integration

HANA Connector ; Suite / BTP :
; Multiple

Reporting
Tools

Firewall

HIGHLIGHT' s:

* Exposing Rest API's for consumption

* Leverage standard and custom oData Services

+ Install and configure SAP Cloud Connector

+ Established Federated User / Principal Propogation

* User Role based Access Mechanism



BTP INTEGRATION SUITE

Customer Case Studies

INDUSTRY: LIFE SCIENCES/PHARMA

CUSTOMER: JOHNSON &JOHNSON

Situational Background:

J&J wanted to maximize their ROl on SAP Financial Supply Chain
Management by improving their ability to forecast and react to cash

liquidity decisions.

The data was distributed in three different systems
- SAP ECC
- SAP FSCM

- Salesforce

The goal was to establish an integration mechanism between multiple

distributed systems across the landscape and enable data flow.

J&J leveraged the Integration Suite on BTP to achieve this scenario

MYGCO CONSULTING INC.

REFERENCE ARCHICTECTURE:

Firewall

SAP ECC

Cloud i Integration

SalesForce

Connector Suite / BTP

SAP FSCM

HIGHLIGHT' s:

* Single Sign on using SAML between multiple applications
+ External IDP
* Principal propagation via Cloud Connector

* Install and configure Cloud Connector
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Mygo Leadership Team

CEO [ President VP Operations

MYGCO CONSULTING INC.

Director, SAP Business
Development

VP Sales & Marketing
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GET IN
TOUCH
WITH US

Phil Wildstein

Director, SAP Business Development

Philw@mygoconsulting.com
M: 1- 772-200-7912

1700 Park St., Suite 207,
f v 8 in P O Naperville, IL 60563




