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SAP DI 

Aumento Technologies
Rising with Innovation

Our Solutions & Services

Skills SAC Planning, DWC, SAP Analytics Cloud,
Data Intelligence, HANA Cloud, Fiori, Business 
Technology Platform, Design Thinking, 
S4HANA, Cross Function – Cross Technology 
Data to Value Transformation

Who we are Global Technology & Business Solution Enabler

We have been helping SAP Customers to build Data 
Analytics culture in their organization. While leveraging best 
of their SAP & Non SAP Landscape – Guide them and take 
them through successful adoption of Analytics & Planning 
in day to day life.

Our unique blend of expertise in Industry Knowledge, 
Planning & Analytics  helps Office of Finance, Sales & other 
LoBs to gain more out of their Business & Technology Data.

What makes us unique

SAC Planning Packages for LoBs
SAC Planning Packages for Finance, Workforce, Sales & Operations, 

Overheads, COGS, Working Capital – Integrated Insights with SAP S4HANA

SAP Analytics for Auto Comp & Discrete Mfg
Analytics Content for Profitability, Procurement Savings, Financial 

Performance, Inventory utilization – using DWC & SAC

SAP Analytics for Pharma, CPG & Distribution
Analytics Content for Primary Sales, Secondary Sales, Compliance, Field Force 

Performance, - using DWC & SAC

SAP Analytics for OEMs – Vehicle Mfg & Distribution
Warranty Management, Sales Performance, Dealer Business Performance, 

SAP Analytics for Retail
Store Performance, Article Replenishment, Article Category Performance, 

Financials, POS based Analytics

120+

Enterprise 

Customers

Analytics

Planning

Cloud Apps

Data Science AI/ML

S4HANA

Customers in : Asia, Europe & North America 350+

 Business 

Templates

12+

Industry 

Verticals

40+
Planning / 

Forecasting

Project Post 

Pandamic



About Aumento

Enterprise 
Planning

Data Analytics

Cloud Apps

Data 
Engineering

S4HANA
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Aumento Technologies
Rising with Innovation

Analytics

Planning

Cloud Apps

Data Science AI/ML

S4HANA

We help businesses 
• Monetize their investment in IT

• Innovate & Transform

• Run better



New Edge 
Business

Traditional 
Business

Airlines

Hotel

University

Retailer

…

Uber 

Airbnb

E Learning

E-comm

…

Post Covid Recovery

Russia Ukraine War

Increase in Crude 

Prices / LME Prices

Monetary Trade Policies

Interest Rates

Indo China Issues

Emergence of AI

ChatGPT

Recession in Europe

Change in Demand

How can we stay ahead in the 

game ? - Investor

How can we act / respond faster ? 

- Business

How can we adopt & transform 

faster ? - IT

Worth of the “Data” and “Technology”



Governance

Collaborative

Planning

Analytics

Data
Management

Machine 
Learning

SCM

CRM

FIN

HR

ERP

NEW 
APPS

5New Data

“Opportunity”   &   “Challenges”

“Scalability”     &    “Agility”

“Easy”              &     “Fast”

Welcome to Digital 
Economy
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Modern Data Strategy. Datasphere + SAC Planning & BI

External 
Data

Commercial 

Data Providers

Public Data

Providers

Private Data 
Exchange

Suppliers 

Customers 

Any Business

Partner

SAP data 3rd party application data

BW 

Bridge

Native 

Connectors

Open 

Interfaces

120+ Data Providers 

3000+ Data Products

Access to external & external data in clicks for better, faster & more scalable data collaboration

SAP
DATASPHERE

Public Data 
Marketplace

SALES
SPACE

MKTG
SPACE

FIN
SPACE

R&D
SPACE

Central Data 

Repository

IT GOVERNANCE  •  SECURITY  •  TRUST

SAC Planning & BI



Legacy Apps -

Databases

Cloud Apps

Sales Force,

Success 

Factors

SAP 

S4HANA
Interfaces

Analytics

Insights

Data Intelligence

Cloud 
DB

SAP 

Datasphere

▪ Business & Technology Data Mashup
▪ Drone Coverage
▪ Crop Harvest Suggestions
▪ Planned Vs Actual Harvest
▪ Volume Impact, Forecast Changes

Innovation – Beyond Business Data



❑ Delayed in decision making

❑ No real time information or analysis available

❑ Data Governance issue(possibility) due to Manual intervention 

(data preparation) 

❑ No Automated Cross functional Analytics across different systems

❑ Reduce manual dependencies and duplication of efforts to improve 

efficiency and effectiveness in reporting. 

❑ Need for user friendly MIS Systems (Self customizable).

❑ Improve Digital Native capabilities to enable growth & expansion.

❑ Implement systems to improve planning capabilities.

Business Challenges

Accelerated Decision making with Real Time Data

▪ Old ECC Environment & have to follow Global Roll out 

plan

▪ 8+ Oracle Apps based Systems, each app is having 

3~4 TB of Data

▪ Near to Real time Analytics on a large Screen – As 

part of Digital Initiatives i.e Digital Board Room
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SAP DataSphere

Semantic 

Layer
Data 

Layer Business layerData layer

Data sources

Ad hoc data 
exploration

Powerful 
visualization

Intelligent 
augmentation

Business
planning1

SAP Analytics Cloud

Accelerated Decision making with Real Time Data



Actionable Insights – Driving Business Value 

“Data is at the center of everything we do at TATA Auto Comp. 

That’s why we used SAP Analytics Cloud & Data Warehouse to 

improve efficiency, Performance & get actionable insights. 

Together, these two solutions & Aumento helped us transform 

our data capabilities throughout LoBs."

Mr. Shirish Godbole - CIO

Solutions

• Actionable Insight on low margin or Loss making Parts, 

Unabsorbed Costs at Plant, Profitability of Parts

• 360 degree view of OEM – Profitability, High Margin – Low 

Margin Transactions, Trend

• Actionable Insights - Purchase Savings, Opportunity Loss

• Spend Analytics

• Inventory Turns, Slow Moving, Non Moving, 

• Profitability & Costing Analytics

Benefits

• Improvised Cost Recovery from customer where RMC got 

increased due to LME Prices

• Purchase Contract Improvements & Intern savings

• Betterment in Working Capital

• Timely Sales Contract Revisions

Company

Tata Autocomp

Operations 

North America, Europe, 

Asia

Industry

Automotive

Products and Services

Auto Components Mfg

Employees

5,000+

Revenue

1 Billion USD +

Web Site

tataautocomp.com

Partner

Aumento Technologies

http://www.aumentotec.com

Challenges

• 25+ Company Codes, Multi Country, Multi Currency

• Huge Data Size; 100M+ Records in Costing Data

• Complexity of Cost Calculation and Keep track of Raw Material Cost Increase Decrease

• Generating Organization Pulses across all the Group companies 

• Humanly impossible calculations to be performed every month

Technology

• Data Warehouse on 

HANA Cloud

• SAP Analytics Cloud

http://www.tataautocomp.com/
http://www.aumentotec.com/


Company

Indoco Remedies

Operations In

Asia, Europe, North 

America, Africa

Industry

Pharma

Products and Services

Medicines

Employees

3000+

Web Site

www.indocoremedies.com

Partner

Aumento Technologies

http://www.aumentotec.com

Sales Performance, Supply Chain Visibility, Field Force 

Efficiency

Challenges

• Getting Consolidated Management Insights from S4HANA, Field Force Apps, High Doctor Apps

• Territory Performance with accurate sales credit allocation

• Pharma 3C Compliance & Field Force Activity tracking – Non SAP Data

• Developing Analytics with Cross Functions

• Peer Performance using IQVIA data

Technology

• SAP Analytics Cloud & Data 

Warehouse 

• 70+ Analytics Deployed

Benefits

• All biweekly & Monthly reviews are 

system driven

• Proper Sales Credit is being 

allocated in Pooled territory where 

incentive calculation is quite 

complex

• Helps in tracking near expiry items 

and its liquidity 

• Reduction of NPA & Working 

Capital Block

• Complex Stockist Scorecard

• MR Performance X Activity 

Tracking X Dr Conversion X 

Territory Performance

• Pharma 3C Compliance 

“Superior Data foundation with Powerful Analytical Insights were achieved with DWC and SAC.

Truly appreciate your committed efforts to make this project successful."

Ketan Patel, CIO – Indoco Remedies

http://www.indocoremedies.com/
http://www.aumentotec.com/


SAC 

Planning

Business 

Inputs & 

Sources

Publish, Share 

& Collaborate

Data Integration

Complex 

Calculation

Logical 

Relevance

Track, 

Monitor & 

Collaborate

Automated 

Inputs – i.e 

SAP ECC / 

S4HANA  or 

other 

Systems

Allocation / 

Calculation

Plan Vs 

Actuals

A
n
alyze

Driv
ers

P
la

n

Why Automated Planning 

SAC 

Planning

➢ Detailed Roadmap of Company’s 

Finances & long terms goals

➢ Without AFP, leads to Cashflow 

issues

➢ Informed decisions on Actual 

Financial data & Projections

➢ Allocate Resources Effectively

➢ Potential Risks & Uncertainty

➢ Contingency Plan & Build up for 

emergency funds

➢ Helps in External Funding, 

Attract Capital

➢ Budgeting Measures on Control 

the Spend

➢ Tax Planning



Planning Across Industries & Verticals

Manufacturing Mutiplex FMCG

Pharma & 

Chemical

Auto Comp
Across 

Verticals

➢ Volume Drivers

➢ Bill of Materials

➢ Consumption Patterns

➢ Vertical Assumptions

➢ Capacity Assumptions

➢ Upcoming Movies

➢ Week Day & Week End

➢ Marketing / Adds 

➢ F&B Cost Drivers

➢ Shop in Shop 

➢ Categories, Volume

➢ RM Cost

➢ New Products

➢ Channels & Territories

➢ Acquisitions

➢ New Product Launch

➢ Market Share

➢ HQ Performance

➢ Logistics 

➢ Marketing

➢ Allocation based on 

Volume, Head Counts, 

Derived Ratios

➢ Shared Services

➢ P&L , Working Capital

➢ OEM Volume

➢ RMC 

➢ Processing Charges

➢ Overheads
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Smart Data Integration 
& Streaming

What are the Planning Elements / Building Blocks
➢ Planning Calendar 

(Ex. India – Nov to March)

➢ Business Assumptions, Growth 

Drivers, Cost Drivers

➢ Planning Teams ➔

Departments ➔ LoBs

➢ Zero Based Input, Historical facts 

supportive

➢ P&L Roll ups

➢ Simulations

➢ Cost Allocations / Shared 

Services Allocations

➢ COGS Determination

➢ Target Vs Actual Variances

➢ Forecast / Outlook
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Smart Data Integration 
& Streaming

Expected Result at the End of Planning Process
➢ Planning Calendar 

(Ex. India – Nov to March)

➢ Business Assumptions, Growth 

Drivers, Cost Drivers

➢ Planning Teams ➔

Departments ➔ LoBs

➢ Zero Based Input, Historical facts 

supportive

➢ P&L Roll ups

➢ Simulations

➢ Cost Allocations / Shared 

Services Allocations

➢ COGS Determination

➢ Target Vs Actual Variances

➢ Forecast / Outlook
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Smart Data Integration 
& Streaming

Expected Result at the End of Planning Process
➢ Planning Calendar 

(Ex. India – Nov to March)

➢ Business Assumptions, Growth 

Drivers, Cost Drivers

➢ Planning Teams ➔

Departments ➔ LoBs

➢ Zero Based Input, Historical facts 

supportive

➢ P&L Roll ups

➢ Simulations

➢ Cost Allocations / Shared 

Services Allocations

➢ COGS Determination

➢ Target Vs Actual Variances

➢ Forecast / Outlook



SAP DI 

Planning & Analytics @ ITC

Volume Schemes Rebates Marketing RM/PM Procurement

Biscuits

Snacks

Atta

Noodles

Dairy Products

28+ FGMCG Categories
Each Category Revenue 100M to 300M USD Per 

Month

Volume Schemes Rebates Marketing RM/PM Procurement

Volume Schemes Rebates Marketing RM/PM Procurement

Volume Schemes Rebates Marketing RM/PM Procurement

Volume Schemes Rebates Marketing RM/PM Procurement



Planning & Analytics @ ITC

Get the Budgeted 

Data from 

Categories

Data Processing Embed into P&L

ASP / MRP

Schemes / Rebates

What If 
Simulations, 

Pricing, 
Samples, Cost

Category Specific 
Assumptions

Volumes

Apply 

Drivers

Volume Play Book

Historical Sales Performance

Annual Sales Price 

Schemes / Rebates

RM,PM – Plant Inputs



Planning & Analytics @ TATA Group 

Generate 

Planned 

P&L

▪ Volume Inputs & 

Distribution

▪ COGS Drivers

▪ Subcontracting , Export 

Cost, Freight Cost Inputs

▪ Warranty, Commission, 

▪ 200+ Drivers Assumptions

▪ Product Wise / Business 

Vertical Wise Sales Volume 

Planning

▪ Standard Products, Project 

Based Products, Distribution 

Products



FP&A Process in SAC Planning



Run through of Planning for One Company 



Cost Input Drivers



Cost Input Drivers



Cost Input Drivers



COGS Determination



Overheads Budgeting



Business Vertical P&L
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Planning

Data ScienceMid Market

Roles / People

Analytics

Cloud Apps

 Processes

Insight 

Verticals

Business Functions / LoB

Modern DW

Integration

What Customer Needs / Wants

Customer 

➢ Who can Educate us
➢ Who can guide us
➢ Who can initiate the 

journey of innovation in 
our landscape

➢ Who knows Backend 
(SAP S4 Functions)

➢ Domain Expertise
➢ Not Just Developers
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Planning

Data ScienceMid Market

Roles / People

Analytics

Cloud Apps

 Processes

Insight 

Verticals

Business Functions / LoB

Modern DW

Thought Leadership & Execution

➢ Accelerator Content, 
➢ Right Use Cases,
➢ Packaged Approach,
➢ Implementation 

Capabilities in SAP
➢ Stitching all the pieces 

together
➢ Industry Specific / LoB 

Specific Content
Integration

Value

Aumento – What we bring to Customers

Customer 
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SAP S/4HANA 
(Tables / CDS 

Views)

SAP Datasphere

SAP Analytics Cloud

AumPlus. Pharma Analytics

Replicate Replicate / Virtual

3rd Party 

System

Sales
• Stockiest Sales Growth 

Performance

• Stockiest A B C D 

Classification

• Sales Target Vs Actual

• Regional, Divisional, Global

• Therapeutic Area, Product 

Category Performance

• Metro Vs Non Metro

• Volume Growth Vs Price 

Growth 

Supply Chain

• Stock Availability @ HQ, 

Depots

• Order Fulfilment

• Inventory 

• Fresh

• Near Expiry

• Expiry

• Inventory Aging

• Week wise Sales 

Achievement 

Finance

• Accounts Receivables with 

Aging

• Collection

• Accounts Payable with 

Aging

• Expense Analytics

• General Ledger

• Cost Center

• Profit Center

• Financial P&L Trend

DSS

• Primary Vs Secondary

• Overall Market Share 

Comparison

• Field Force Activity Tracking

• 3C Compliance

• Dr Conversion

• Profitability Analysis with 

Allocation

• Peer Performance Tracking 

with Stock Exchange Data

Business 

Objectives

Factual KPIs

Analytics

Insight

W1 - Project Kick Off
▪ Project Readiness

▪ Datasphere & SAC Setup

▪ Org Structure – Data Mapping 

Blueprint

W 4&5 
▪ Production Data 

Replication

▪ Analytics Test

W 2&3 - Project Kick Off
▪ Business Content Transport / Sharing

▪ Connectivity Establishment
W 8&10 – Go Live
▪ Live Analytics ++

▪ Enhancement / GAP fulfilment

30 Analytics Stories in SAC

40 Data Models in SAP Datasphere

15 Data Pipelines Live & Batch

30 External Tables / CDS

4 3rd Party Systems / APIs

Business Content

SAP BTP 
Advisory 
Services
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SAP S/4HANA 
(Tables / CDS 

Views)

SAP Datasphere

SAP Analytics Cloud

AumPlus. FMCG

Replicate Replicate / Virtual

3rd Party 

System

FMCG Core
• Category Performance

• Gross Turn Over

• Invoice Rebates

• Markets and D&D

• Net Turn Over

• Contribution

• Rebate%

• Cost per / KG

• Contribution / KG

• Freight / KG

• Conversion / KG

Variance

• Channel Level variance

• Price Mix

• Qty Mix 

• Price Variance

• Volume Variance

• Contribution Variance

• Periodic Trend

• Marketing Cost Variance

• RM Cost Variance

• Promotional Change

Finance

• Accounts Receivables with 

Aging

• Collection

• Accounts Payable with 

Aging

• Expense Analytics

• General Ledger

• Cost Center

• Profit Center

• Financial P&L Trend

DSS

• Category wise, Brand wise, 

Channel wise , Region wise 

– Target Vs Actual

• Market Share Comparison

• Profitability Analytics

• Daily Cockpit 

• Peer Performance Tracking 

with Stock Exchange Data

Business 

Objectives

Factual KPIs

Analytics

Insight

W1 - Project Kick Off
▪ Project Readiness

▪ Datasphere & SAC Setup

▪ Org Structure – Data Mapping 

Blueprint

W 4&5 
▪ Production Data 

Replication

▪ Analytics Test

W 2&3 - Project Kick Off
▪ Business Content Transport / Sharing

▪ Connectivity Establishment
W 8&10 – Go Live
▪ Live Analytics ++

▪ Enhancement / GAP fulfilment

25 Analytics Stories in SAC

30 Data Models in SAP Datasphere

12 Data Pipelines Live & Batch

25 External Tables / CDS

4 3rd Party Systems / APIs

Business Content

SAP BTP 
Advisory 
Services
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Aumento OEM Product Packages

AumPlus - Pharma

AumPlus - FMCG

AumPlus - Manufacturing

AumPlus - Retail

AumPlus - Chemical

AumPlus - Automotive

AumPlus – Real Estate



Smart Data Integration 
& Streaming

AumPlus. xP&A 

xP&A Package from Aumento

Deploy in 8 – 10  Weeks
30

Templates

8 Planning 

Models

12 Data 

Scripts

15
Analytics



Smart Data Integration 
& Streaming

Smart Business Cockpit

Aumento Product Demo



Smart Data Integration 
& Streaming

AumPlus Product Activation

Business analysis

Scoping and

Goal definition

Cloud Tenant 

Activation

Mapping with Pre- 

Built Content

AumPlus Advanced Analytics + xP&A Package Deployment

Governance

Platform Content
Review with 

Business
Monitoring

Enablement Execution

Discover Business 

Strategy & Function

Review ERP / System 

Landscape

Change the Data 

Linkages

Govern the 

Deployment

Monitor and 

continuously improve

Discover Prepare DeployRealizeExplore

Model and collaborate 

on future state

Run



Thank you Aumento
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